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Digital Marketing Campaign: ‘We speak tech’

Client: Device as a Service (DaaS) Paid Campaign Email Signature Banners Linked In Campaign Header Banners

DLL Tech Solutions Global

Business Unit
. We put the Press CTRL+ALT+DELETE Y Expensive” A N Trensiating fnance.
Overview: . - on expensive | T investment = Investment o, S S GINg Dorders
Collaborated with DLL’s Tech aaS’'in Daa$S We speak tech y 2aa g - We speak tech
/l g

Solutions team to develop a
creative awareness and
education campaign that ‘broke
through the clutter’ of typical

We speak tech

MS Teams Background for External Meetings

tech visuals and language. . ) > W
“ 9.~ h \ transcending borders
Goal(s): ; 2 We speak tech

* Introduce DLL as a stable and
knowledgeable technology
finance partner.

* lllustrate that while the DLL
team does not speak in tech
development languages, they
know the equipment and how
to finance it.

3 X
B0

Press COMMAND +

dLL financial solutions
partner
OPTION + ESCAPE
on expensive

IT investment

Hack into limited software
budgets with flexible
payment solutions

We speak tech

We speak tech

It's almost
2023...get your
DaaS in gear
We speak tech

Promotional Sticker for Partner’s Laptops

Don’'t let limited

budgets crash 3 o /\\
tech spending 4 , BN w]
We speak tech a » 3 F J I <3 {L
dit.. - - o % ,

‘ PAYMENT -
. FLEXIBILITY ,

{3
, x\

L ) /
financial solutions ﬁ /
partner S =

VAR - /
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Portal Ul Design & Branding: DLL Edge

Client:
DLL Commercial Finance
Global Business Unit

Overview:

Collaborated with DLL’s
Commercial Finance team
to develop an online identity

for their DLL Edge finance portal.

Goal(s):

e Introduce DLL Edge as a
cutting edge and modern
finance product - while
staying within DLL’s
branding standards.

» Create a nice, open and
engaging interface.

DLL Edge Portal Home

[oj DLL OneSource

Ensure
equipment uptime
with DLL Edge

Business-essential equipment is
only as valuable as its uptime.

The right parts, accessories, and
service are key to making that happen,
but they can also get expensive. DLL
Edge is a revolving line of credit that
you can use to finance the cost of your
purchases to help reduce your cashflow
risk, while still having access to original
manufacturer parts and accessories
coupled with our expert service.

I want to apply for DLL Edge
| want to offer DLL Edge to customers

d I L financial solutions
partner

Disclaimer

Privacy

Ov Ml

Cookie statement

\\
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DLL Edge Portal Partner Pages

5
@) DLL OneSource

Enjoy flexible
payment for parts,
accessories,

and service with
DLL Edge

Parts and service are critical to ensuring
uptime for your business-essential
equipment and assets, but they can also
get expensive. DLL Edge is a revolving line
of credit that you can use to finance the
cost of parts, accessories and service
while reducing your risk and burden of big
upfront cash outlays..

Start your Application

Frequently Asked Questions (FAQs)
° What are the benefits of DLL Edge?

Arevolving line of credit from DLL helps you pay for parts, service, and accessories

over time, instead of at the time of service or sale.

This payment flexibility gives you the ability to plan and budget your expenses, while
saving cash for potentially other initiatives. With DLL Edge, you can reduce your
cashflow risk, while still having access to original manufacturer parts and accessories

as well as promotions.

° How do | get started?

You'll need to apply for a line of credit. This can also be submitted by your dealer on
your behalf. Once approved, you will be able to place parts, service, and accessories
purchases on your account. As a dealer, you will complete our one-time set up process.
ADLL Edge representative will guide you along the way.

Get set up in less than 10 minutes

Leveraging DLL Edge can help you:

topartsand alarge upf

. i y using the best d
for your business-critical equipment

+ Manage your cashflow and pay over time

* Tak : tions of parts and

services directly through your dealer

Apply Now

How it works

Apply for your DL Edge revolving
ne ofcredt

° How does it work?

Your completed willbe processed by our syst: d

decision will be sent via email. If approved, you will receive documentation to
complete in DocuSign. Following a complete documentation package, your line

of credit will be activated and ready for ongoing use.

Once your application has been approved, you can make purchases with ease at any

participating dealership. Whether you' ing in store or over the phone, all you

needto dois let the dealer know to put the purchase on your DLL Edge line.

° Who do | contact for questions regarding my account?

For any questions or assistance related to your short-term line of credit application,

please contact diledgesupport@dilgroup.com. If you are approved for a credit facilty,

youwill have two main points of contact: Your DLL sales representative and account
manager. Your account manager will assist questions or concerns you may have about
your credit facility, payments, or DLL Edge. Your DLL sales representative is your point
of contact for large orders, opportunities that exceed your existing line, or a line increase.

About DLL

Founded in 1969 in Eindhoven, The Netherlands, DLL has 50 years of global vendor finance
expertise. We are active in more than 25 countries and serve the following industries:
Agriculture, Clean Technology, Construction, Food, Healthcare, Industrial, Office
Equipment, Technology, Transportation, and Recreational Products. DLL is a 100% owned
subsidiary of the Rabobank Group — one of the world's safest financial institutions.

Learn More

Questions Contact Us

Have more questions? We're here to help. We. o 1111 Old Eagle School Road, Wayne, PA 19087
want to make sure we're giving you a complete

understanding of the services we offer. ° TR

awmn
Disclaimer  Privacy  Cookestatement
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Internal Finance Training Campaign:

Client:
KARL STORZ Capital

Overview:

Developed the concept, visuals
and creative copy for an engaging
internal finance training campaign
for the KARL STORZ Capital

sales team.

Goal(s):

¢ Break through the clutter with
something different from the
typical internal training emails
and campaigns.

¢ Help increase sales team
earnings by creatively educating
them on how to incorporate
financing into their sales pitches
(it worked!).

Evolve Adapt

Change Thrive

SCOTT HARRISON | BRANDING & CREATIVE

Email - Series of 4

Financing can help you navigate any type of situation

STORL

KARL STORZ CAPITAL

View online. Click here.

Evolve.

To survive constant change, learn to evolve
Financing can help you navigate any type of situation

Dear Scott,

Like the Great White, you can become a perfect evolutionary machine,
outlasting ‘trends’ and market shifts, in order to dominate the field.

o Take competitive market share
o Lock out the competition
o Master the new decision makers (the economic buyers)

you have it takes?

This message is in alignment with our 2019 Corporate Theme
“Waves of Change, Oceans of Opportunity”, encouraging you to
embrace change to reach greater success.

FOR INTERNAL USE ON

KARL STORZ CAPITAL
2151 E. Grand Street, El Segundo, CA 90245-5017

View our Privacy Policy and Terms of Use. To manage the types of messages you receive from
KARL STORZ CAPITAL, you can change your preferences here.

Beter align with customer nesds View oniine. Click here.

To better align with customer needs,
learn to adapt
Be more by ing your app!

Keep up with the changing ides. View oniine. Click here.

STO

KARL STORZ — ENDOSKOPE

KARL STORZ GAPITAL

Evolve. kAd

N e

Change. '

To stay relevant, learn to change

Assess your situation. See how different methods make a
difference.

500 how customers beneft from our financial solutons. View oniine. Ciick hero.

STOR

KARL STORZ - ENDOSKOPE

KARL STORZ CAPITAL

Evolyé! Adh

Change, JThﬂve.

To thrive, add value beyond the equipment
Learn how customers benefit from our financial solutions

‘Evolve. Adapt. Change. Thrive.’

Portal

STORZ

HOMEw RESOURCESw CONTACTUSw  TOOLS

§ Take a deep dive
into financing and
learn to thrive

THRIVE SHARK TANK

Our markets are evolving. Technology is changing. Our organization is transforming.
Customer capital budgets are shrinking. Competition is becoming more fierce.

to sell di y are

 Tho 2-prongad salo—how fo pay for the what to buy
o Payfor Use

o Payfor Servico

« Standardize with technology management

LEARN TO EVOLVE

Behaviors: Embrace the challenge

Let KARL STORZ CAPITAL (KSC) help you navigate the
waters.

» Secure the account; capture the value from socket control
 Elevate the conversation to reach the economic buyers

o Loverage toam strtogios to drive growth

» Proposa monthly paymont soluions ve. cash salos

with payment options
 Maxinize outcomes: Hunt more; farm less

EVOLVE Use our focused finance products to:

+ Maxinize carning potential
 Compete more successfuly

 Close larger and more strategic deals

» Exceed quota: ransform your business fiom pull o push

Accelerators that magnifies and can accelorate Rate 2 by up to 40%

SURVIVE CONSTANT CHANGE

‘Customer: Candlor Hospital, Savannah, GA

‘Solution(s): Bridge-t0-Budgat

$70K order developed info $198K order with a combination of the Bridge-to-Budget (deferred payment) and lease. >
to Rooms. We were able o convince the customer, who told

us & year prior hal they do not lease, thal the video equipment’ value came from usage, not ownership,

LEARN TO ADAPT

Approaches: Help your customers find the right fit

Include financial solutions to help your customers stay
current with technology while preserving capital.

1. Lead with payment options

2. Asktargeted questions upiront

3. Address objoctions, then leverago tho answors.

4. Undersiand both the customers' acauisiton process as well as our own
financing process

5. Engage your KSC team mambers early 1o develop a siategy based on the.
knowledge gained in steps 1-4.

Hore's how KSC can help you:

« Soluton positoning based on needs vs. discount selling based solely on
price.

total solution

Email Newsletter

Having trouble viewing? Click here,

STORL

KARL STORZ CAPITAL

Introducing

& The Current |

Be bold - finish strong

Dear Kathleen,

You have been navigating the 2019 sales currents
for 9 months. You are evolving, adapting, and
changing to move faster and more efficiently.

A 1s with i i options are up.
KARL STORZ CAPITAL Area Finance Managers
stand with you for the final push.

Which way will The Current take you?

With this new and informative communication, we are giving you the
necessary tools and information to push forward, as well as thrive. Do you
have what it takes to finish strong?

GET REFRESHED Visit our Evolve. Adapt. Change. Thrive.
FOR THE JOURNEY portal to stock up on tips, tools, and information
to help you on your travels.

Stock up

DISCOVER lize our Section 179 calculator to help
NEW TOOLS guide you through unchartered/unexplored
waters.

PROPEL FORWARD Get educated on the changing tides to lease

WITH NEW accounting rules and guidelines.
KNOWLEDGE

Download flyer

Many of you can attest to the fact that the financing accelerator is
real. Integrate financial solutions with every sale and watch your sales
increase with velocity.

This message is in alignment with our 2019 Corporate
Theme “Waves of Change, Oceans of Opportunity”,
encouraging you to embrace change to reach greater
success.

FOR INTERNAL USE ONLY'

KARL STORZ CAPITAL
2151 E. Grand Street, El Segundo, CA 80245-5017

View our Privacy Policy and Terms of Use. To manage the types of messages you receive from
KARL STORZ CAPITAL, you can change your preferences here.
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Internal Finance Training Campaign: ‘It’s Elementary: Incorporate the Elements of Financing’

Client:
Waters Capital

Overview:

Developed the concept, visuals
and creative copy for an internal
finance training campaign for the
Waters Capital sales team.

Goal(s):

e Speak in a simplistic but
slightly scientific tone to
explain financing.

* Help increase sales team
earnings by creatively educating
them on how to incorporate
financing into their sales pitches
(it worked!).

\\
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Po

Lead with
Payment Options

Wc

Waters Capital

Email Campaign Intro

[waTers capiTalL ] Waters

THE SCIENCE OF WHAT'S POSSTBLE.

Wc

Waters Capital

It’s Elementary:
Financing is the formula to
your sales success

You can trust us... we're scientists.
Well, what we sell is scientific equipment,
but you can sell more of it if you take our

courses in how to use financing.

Be on the lookout for the
following ‘elements’:

Tsz

Team Selling

Fa Fs4

Financing Options Financing fir
for Academia Startups

Email Campaign Series of 4

Provide a simple path for new technology acquisition View online. Click here Sell to the lab manager and the CFO

Waters

'THE SCIENCE OF WHAT'S POSSIBLE

It’s Elementary:-

‘Leadwith |
Payment Options to
‘make buying easy

Lead with
Payment Options

Team Selling

Dear Scott,

View online. Click here.

Waters

'THE SCIENCE OF WHAT'S POSSIBLE!

Try Team Selling
to increase your sales.

Your customers may not understand interest rates or residual values but
they understand their budgets. Creating a payment plan that fits within their
budget provides an easy route for your customers to buy from you instead
of the competition. Financing helps your customers conserve their cash by
bundling the costs of delivery, installation, and even service plans into one
fixed monthly payment.

Solutions for closing the sale

Leading with payment options provides a simple path to new
technology and makes it easy for your customer to buy from you.

Financing Options
for Academia

Learn more about the ‘elements’ of financing success!
For more information regarding finance options, please contact:

View online. Click here.

Waters

*THE SCIENCE OF WHAT'S POSSIBLE!
.\\ 3 ; y
It's Elementary:

7 Offe?F'@anxcing

Options for Academia
to help close the sale

. N\

A\

Solutions that help businesses grow

Alex Johnson Jonathan Bennett
Senior Director, Instrument Leasing
[T] 508-482-2307
[F] 508-482-8489
[M] 508-282-0140

[E] alex_johnson@waters.com

Account Manager, Instrument Leasing
[T] 508-482-8206

[F] 508-482-8489

[M] 508-422-6301

[E] jonathan_bennett@waters.com

" [waTers capiTta

Waters Corporation
34 Maple Street Financing for
Milford, MA 10757 Shnups

www.waters.com

View online. Click here.

Waters

‘THE SCIENCE OF WHAT'S POSSIBLE!

‘I\t\fs\Eleanfa ry:-

" Financing for Startups'
offers a distinct .
competitive advantage

' AN



Corporate Portfolio

Digital Marketing Campaign: ‘We get IT.’

Client: Intro to DLL on IT Quotes Home Page Email Campaign
IT Quotes
(IT Procurement Partner) (O 1TQuotes ++  ffcney i procurement
_ ITQuotc“; ‘ de
overview: HOME WHATWEDO ABOUT PARTNERS TEAM CUSTOMERS CAREERS CONTACT Efficiency in
Collaborated with both
IT Quotes and DLL program DITQuotes ‘ dLL...- thtle or no bUdQEt?

teams to develop a creative N bl 2
partnership announcement O pro em. ‘
and education campaign Introducing our new
i ; . We get IT.
leveraging IT Quotes’ brand stable and flexible
tone and style. financing partner DLL.
Goal(s): We get IT.
* Introduce DLL as a stable and
knowledgeable finance partner. 0
g p D IrIlQl__lOtCS d& fg;;l:ﬁ‘al solutions
* Inform IT Quotes customers S
that their issues with budgets oL e busi : . .
is a global asset finance partner enabling businesses to With more than 50 years of industry experience, we understand . L T
are UnderStOOd, and educate more easily access equipment, technology and software to the unique needs of our partners and customers around Thl nklng you can t
them that they do not need help them grow. We deliver sustainable and effective financing the world and work hard to provide flexible solutions to meet afford IT? We think
cash to address their tech
spending needs. yOU can.
We get IT.

LEARN MORE ABOUT DLL HERE

D ITQuotes ‘ dE fnancil soktions

Need equipment?
Don't sweat IT.

We get IT.

LEARN MORE ABOUT DLL HERE

\\
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dLL financial soktions Home Calculator How to win larger projects

partner

Benefits  Project spotlights  Testimonials Contactus Aboutus.

Email Campaign and Microsite: 2

tomer wants an internal and externallighting | propose a financing solution that allows the
ade, but they cannot afford to do both. customer to do both by paying for the entire

project nlow monthly instal

Upgrade your project

‘Benefits of Financing Clean Technology’ financing

DLL has over 10 years of experience

Large projects = more money in your pocket, courtesy of financing!

financing energy efficiency upgrades
. Project spotlights
Client: i i
. Email Campaign
DLL Named Provider for California Energy Efficiency Financing

DLL Clean Technology Group Program

View online. Click here. Financing solutions for accelerated payments View online. Click here.

Creative finance structure funds church lighting upgrade with
< $1,500/month in energy savings

H . Equipment solution: Indoor and outdoor LED lighting re
OveI’VIeW. dIL financial solutions dIL finatncia\ solutions Who we are Project size: $325,000
. partner partner Financing product/term:  Capital lease/36 months
Developed the copy and visual DLL s an experienced funing source for ighting energy effciency and rencviable

Read now

energy projects. We provide custom-tailored, flexible financing programs for clean

con te nt fO r t h € emal I cam pa I g n Here's how to show positive cash flow on day one: Here's how you get paid faster: tech manufacturers, energy service companies, contractors and end-users.
and microsite for the DLL Clean fpoid o incash.yourcustomer walts
36 months for their energy efficiency puts money in your customer's
TeCh nOIOgy G rou p tO p romote e CEECieayan How to get more money in your pocket Testimonials

36 mos.

the ‘Benefits of Financing Clean
Technology’ using infographics and ‘
easy to digest visuals.

You could be leaving money on the table if you're not leveraging financing as a sales oL
L. The

tool for energy efficiency projects.
5/ el urity to th

Positive

$125,000 «===$125,000

Partner with Secure upto 50% of Draw payments totaling
DLL tofinance the project cost during upto 90% of the
your projects projectinstallation projectamount. project completion

lering the cash-
financing can grow your project

Sizes and profitabllity fimnit up against and the time frame for the

up against.”
( Paul Chamberlain

Dear Scott, Y sss0

See for yourself

Discover the benefits of financing

GoaI(S): Dear Scott,
. C d . . DLL can help you structure a financing solution so your customer puts
reate a n e n g a g I n g Ca m pa I g n We can help you show your customers how financing a project can no money down and you don't have to wait until project completion to

deliver immediate positive cash flow. t paid fc K.
and resource to help customers get paid for your wor
un d e rsta n d t h e va I ue Of fl Nnancin g s Provide a solution to capital budget constraints that gets cost-saving

) projects off the ground. Your customers will thank you. Progress Payment structure
as we I I as t h e I on g -te rm be al efl ts Draw payments totaling up to 90% of the project amount with
) our Escrow structure Awin f in fe tomer
Show me how win for you, a win for your customet
tO the environ ment. - Receive full payment within 24 hours of project completion

‘ Sales benefits - click to expand

Read more

Secure up to 50% of the project cost during installation with our

John Ceschan Matt Singer
West Region

T+1484688 4644

Northeast Region
T+1610386 5483
M-+1484 3436406

'Y Chris Rooney Shane French
Promote the knowledge P—
. Email me to find out more - . . - T+16103863577 & T+1610386 5586
and expertlse Of the D LL Sell the affordability of monthly payments to enhance margins while delivering M +1484 6824367 | M1484 638 4637
Maximize project size and margins with financing View online. Clck here peilve@h awieryeus Qusiars: n w p “ m
C | ea n TeC h n O | Ogy G I’OU p . Larger scope and project size
Dave Ingram Nate Carter
Help customers afford higher value projects for which they may not have capital Country Sales Mansger Great Lakes Region
d L Grow project size and scope with financing View online. Click here. budgeted. Te1610386 5856 Teie1038e séac
I financial solutions -
M+1610299 6996 M +1484 6367500
partner Faster deal closing e

[l ¢\ e

Integrate financing to improve your negotiation power and control over the
financial solutions deal, while developing long-term annuity relationships with customers.
partner

Advanced funding to build projects

Here's how to more effectively price a deal:

Maximize your cash flow without requiring customers to put money down for More about DLL

Try usi r online Project .toseef nancing can grow

Profitability Calculator... your project sizes and profita project mobilization and install.

Here's how to win larger projects:

We are the go-to Clean Technology financing partner for a broad spectrum of
Monthly payment and s:

How you get paid faster with us

projects, including:

<) B

vants aninternal and external lighting Propose a financing solution that allows the
upgrade, but they cannot afford to do both. customer to do both by paying for the entire
project inlow monthly installments.

u
L L - —
] ] Energy efficiency HVAC Waste management
[ ] |}
M
. ) A+$ O
Dear Scott, Secureupto50%  Drawpayments Receive full N
Larger projects = more money in your pocket, courtesy of financing! i i 1 ithi —_— —_— —_—
ger proj Y in your p ’ y 9 Partner with DLL of the project cost  totalingupto90%  payment within 24 Alternative energy Combined heat & EV charging stations Other environmental
. . B N to finance your during project of the project hours of project power (CHP) solutions
You could be leaving money on the table if you're not leveraging projects (sl Eem NG completion
financing as a sales tool for energy efficiency projects.
Dear Scott, Learn more
® Integrate financing into every project proposal
N . . y N N . . N ° Customer benefits - click to expand
® Price to customers' savings Financing helps you win more projects and grow those projects into
® Maximize profits larger deals. By integrating financing into your turnkey solution, you
¢ Differentiate your solution may be able to overcome a customer's project budget limitations. This How to show positive cash flow on day one

could be the difference between closing and losing a deal.
dforin cash er waits 36months | Financingan en project puts

I ur custom .
for their energy efficiency project to break even money in your customer's pocket on day one
See how project scope and profits increase with financing It's possible to pay for entire projects in monthly installments, where T R
Positive

the value of the energy savings could be greater than the monthly —
egative
payment. Positive

$125,000 | $125,000

\\
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Microsite: Transportation Group Promotion & Awareness

Client:
DLL Transportation Group

Microsite Pages

Overview:

Developed the copy and visual
content for DLL’s Transportation
Group’s microsite.

Goal(s):

* Create a dealer/customer resource
to help make doing business with
DLL incredibly easier.

¢ Promote the knowledge
and expertise of the DLL
Transportation Group.

Awareness Email
®
d E financial solutions
partner

Let us be your
transportation
finance navigator

What you will find on our site:

@

Information about us - who we
are and what we do

Helpful downloads
hat we do

Dedicated contacts

And more!

| Let us go down the road ahead together )

\\
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Navigating the road
aheadtogether

Fuel your business with DLL

Consider this your truck stop, with all the information you need to finance your equipment quickly and
easily, open 24/7 and accessible wherever the road may take you

- Payment calculator Resourcess
T
- Use equipment price and flexible terms to Allthe information you need for doing
determine the best payment speedybusiness with DLL
Visit page Visit page

About DLL

Global

We are a global financial institution that has been in business for more than 50 years,
and a subsidiary of the Rabobank Group.*

Experienced
@ With 20+ years in the transportation space, our specialized teams understand your

business andits changing landscape.

Fast

We make doing business with us quick and easy by offering auto credit approvals,
faster funding, etc.

Flexible

We provide loans &leases of any size, with varying terms (24-84 months), on arange

of equipment types.

Competitive

We offer competitive pricing and have open lines of capacity.

About us Calculator Resources

Mike Hart
Country Sales Manager
T+1610547 6008

Cathy Reardon
Regional Sales Executive
T+16103862684

0N T

Janet Cooksey
Sales Manager
T+1610517 4238

Alyssa Stoka
Account Manager
T+1610386 1587

For more information or tolearn more about DLL

Visit DLL

©2019-DLL® Disclaimer  Privacy Statement

[ i | Ermail Janet

o]

financial solutions

Payment calculator
Equipment Price

Commissions

Total Financed

Residual/Balloon

os Rate

Aboutus Calculator

Estimate the mileage you
arewilling to travel with us

Providing youwith

the righfﬁo s

=

DLLisagobal,

Aboutus Calculator  Resources

K

Financial Tools
Benefits of financing Financing options Payment calculator
(MS Excel format)
flexble
term options offered by DLL Use equipment prce and flexbe terms o

services provider with competitive rates.
and flexible lease terms. Learn more about
doing business with us.

Additional Requirements for Leasing

determine the best payment scenarios for

your customers.

Drive the title

Wholesal

Our wholesale financing prof
adventage by havif

Application to Funding

Fundit Leaseis booked

Approveit

Lease funding Once booked

One approved, complete the

Lessees and dealers canloginto

review key aspects of their accounts at

anytime, including

histor

New Dealer Forms
we /ACH & Vendor Commission
New Dealers-Subrmityour W9 forms easly and error-free with New Dealers-Subrmityour ACH & Vendor Commission forms now
eDocs Express. with eDocs Express.

Openin DocuSign Openiin DocuSign

©2019-DLL® Disclaimer ~ Privacy Statement
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Product Branding & Promotion: Express Finance App

Client:
DLL

Overview:

Developed branding, concepts
and content for the promotion
of DLL’s mobile financing app
Express Finance.

Goal(s):
* Create awareness about the
app, and the benefits of using it.

* Promote adoption of the app.

Features & Benefits Promo Email

L ¥
financial solutions
partner

Experience the
‘deals on the go’
features & benefits
of Express Finance

— One or multiple quotes
onthe go

— Trade-ups on the
showroom floor

— Signand close right on
your phone

And more... so let’s chat

\/

\\
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Industry Publication Ad

www.dligroup.com

Close more deals
anytime, anywhere
with Express Finance

— Our Express Finance

= app allows you to
quote and close a deal
quickly, easily, and
securely right on
your smartphone.

Features:

One or multiple quotes on the go
Trade-ups on the showroom floor

Sign and close right on your phone (
i
Benefits: ‘

Real-time, customized rates in your hand

Quote to close in minutes, not days

Revise quotes in seconds

No paperwork and no waiting Want to learn more?

ww.dllgroup.com/expressfi

L financial solutions ” G T
d L partner o App Store

Promotional Video Sales Package

Our Express Finance Solut
quoteandclosea deal quickly, easily, and
securely on your smartphone.

Robin Horst

Social Media Promotion

Close more deals
(O anytime
9 anywhere

with our
Express Finance app

# Download on the

o App Store
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Email Campaign: ‘Perfect Pairing of Efficient Products & Flexible Financing’

Client: Email Campaign Series of 3
Regreen

% REGREEN @REGREE“ ‘dy REGREEN
Overview:

Developed the concept, visuals
and creative content for a fun and
engaging customer-facing email
campaign for the Regreen sales
team using great ‘match ups/
pairings’ to illustrate that products
and financing also go together
very well.

Goal(s):

¢ Create awareness about
flexible financing options
for Regreen’s products.

* Promote the ease of the
switch to clean, efficient
energy solutions.

\\
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THE PEANUT BUTTER
TO OUR JELLY:

Efficient lighting pairs nicely with flexible financing
Here are some of the benefits of this duo:

il

100%

Eliminate out-of-pocket Tailored financing Bundled equipment,
expenses and structures installation, and
down payments maintenance

and many more.

They go so well together,
and we think you will"agree
“ReGreen offers a variety of payment
optionsthat alow yousto-setect the
= @J@pm\bésﬁmﬂth 54
~ dightingaeeds. S~ Ee
' N\,

Enjoy a new & improved lighting system now!

CLICK HERETO FIND OUT MORE

JTHE MILKTO OUR.COOKIES

Flexible financing is the perfect compliment
to innovative lighting solutions
Here are some of the benefits of this pairing:

il

100%

Eliminate out-of-pocket Tailored financing Bundled equipment,
expenses and structures installation, and
down payments maintenance

and many more.

Some things just go great together

ReGreen offers a variety of payment

“eptions that.allow you to select the one
— that Tegpkments yous lighting needs.~—

~

Enjoy a new & improved lighting system now!

CLICK HERETO FIND OUT MORE

THE MUSTARD* ON
OUR HOT DOG

ketchup, if,ya u\{tiincline

Efficient lighting deserves a bit of effective financing
Here are some of the benefits of this combination:

il ¢
100% % L

Eliminate out-of-pocket Tailored financing Bundled equipment,
expenses and structures installation, and
down payments maintenance

and many more.

Some things just go great together
ReGreen offers a variety of payment
“ontions thatallow you to select the one
— that Bee{ fits yoUT ligh#ing Treeds. o
— . = . R - — - - i

Enjoy a new & improved lighting system now!

CLICK HERE TO SEE WHAT’S COOKING




Corporate Portfolio

Trade Show Branding & Marketing: Ground Handling International ‘Refresh. Recharge. Rethink.’

Client:
DLL

Overview:

Developed branding, concepts
and content for the promotion
of DLL’s presence at a major
handling equipment conference.

Goal(s):

* Generate new business
opportunities and partnerships
by demonstrating that DLL is
very knowledgeable in the
handling equipment industry.

* Promote a light-hearted and
welcoming approach by
sponsoring charging and
smoothie stations.

\\
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Email Event Promotion DLL’s Main Booth

Getrefreshed &
recharged with us

Q.
—

{. =" Letusbe
—
| yourpartner

Rﬁcharge. forallofyour [

‘ future GSE

Let us help you rethink and realize
your future GSE needs
Booth #22

SUOIIN|OS [eIDUBULY

Please make sure to also stop by our
‘Chill & Charge'’ Station to relax, charge
your device and/or enjoy a smoothie,
courtesy of your friends at DLL.

Social Media Promotion

#GHI2020

—
Lets realize
your future
together

Tertead Let's discuss your future together
your future
together :

Refresh. 8 Recharge. Q Rethink. Q
o ®

==

Stop by ourBooth, and our CHill &7(72harge Station




Corporate Portfolio

Infographics

Client:
DLL - Various

Developed concepts, design
and content for eye-catching,
custom infographics and
visualizations for use on social
media channels and marketing
collateral to educate, as well
as increase both awareness
and engagement.

\\
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Food Industry Plant-Based Foods Post

Increasing need for plant-based food

Growing world
population = demand

Expected market growth:

“We want plant-based
food products”

with ingredients like:

Vegetables

Fruits @B + 11 .9%
Whole grains - CAGR*

Nuts

Seeds, and/or legumes

I L financial solutions
partner *Compound Annual Growth Rate

DLL Sustainability Facts & Figures Post

Afew of our 2021 Sustainability Accomplishments

Growthiin Used and > 34%
Refurbished Equipment @m ‘ @ i,
Financing: O ' Viurtedrad.
New.Busi Vel NBV, OTE fi d

ew Business Volume ( ) € 3 70 ml"'on Oor good causes

Europe North America carbon-free economy

(Compared to 2020)

14.2% ! o, New EIB/DLL Circular 5
- 10.5% & Climate funding focusing Reduction
7.6 on the transitionto a @ per FTE
ANZ °

65%
@ € 124.3 million NBVin Clean Tech

d I L financial solutions
partner

Food Industry Supply Chain Tracking Post

In 2022, consumers will be
enabled to track their product
along the supply chain

Incorporating Blockchain
technology into the
packaging QR codes...

...Enables the customer to track certain aspects
of their product along the supply chain

MANUFACTURING DISTRIBUTION RETAILERS QUALITY CONTROL
INFORMATION

DLL Earth Day CO2 Reduction Post

‘ Your partner in CO2 reduction

CO:/FTE = 4498 kg
'
'

. [ ) CO:/FTE =2519 kg
| o

? CO:/FTE = 1517 kg

2023

d I L financial solutions
partner *Impacted by COVID-19

2014 2015 2016 2017 2018 2019 2020 2021 2022
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Organizational Brands & Logos

Client:
DLL - Various

Developed concepts and
designs for corporate
meetings, initiatives,
anniversaries, milestones
and events. Benefiting

AWish
DLL Singapore | 2003-2023

Client: DLL Charity Golf Outing Committee Client: DLL HR DE&I Team Client: DLL Singapore Office
20th Annual Charity Golf Outing Logo Allies for Inclusion Brand 20th Anniversary Logo

o ()

BRINGING BLUE e Sese
WARD o O Learner L‘ )

o ® PY
seed. Home

N DLL OneSource

Client: DLL Executive Board Client: DLL Learning & Development Team Client: DLL Commercial Finance
2023 Global Kickoff Brand Learner Home Portal Logo DLL One Source Finance Portal Logo

\\
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Thank you for taking a look.*

*Please let me know if you would like to see more particular examples.

SCOTT HARRISON

BRANDING & CREATIVE

Contact Phone Email Address Connect with me www.scottharrisondesign.com
Scan the QR code on the left 610.291.5731 scottharrisondesign@gmail.com 121 Woodwinds Drive
for my digital business card. Collegeville, PA 19426 @ 0



www.linkedin.com/in/
scott-harrison-1835874/
https://www.facebook.com/scott.c.harrison/

